THE

NEW PRODUCTS FOR LAW FIRMS

Eco-Conscious .
New Laser Printers Save Paper, Energy T -

Lexmark International Inc. introduced a line of monochrome

laser printers designed to help small and medium businesses
lower costs while saving paper and energy. The new Lexmark

E Series monochrome laser printers are designed with eco-

conscious features such as:

¢ built-in two-sided printing to reduce paper waste;

e instant warm-up fuser, which saves energy when not in use and still ensures the first page of your document
prints quickly;

¢ eco-Mode, which reduces power consumption further;

e the Lexmark Cartridge Collection Program for easy recycling; and

e customers can also count on sharp, laser-quality text, with up to 1200x1200 dpi print quality that ensures
professional-looking documents.

For more information, visit www./lexmark.com.

Quick and Reliable

System Aims to Increase Users’
Direct-Mail Response Rates

Neopost recently introduced the Neopost AS-990, the latest
addition to its line of desktop address printing systems. Quickly
and easily printing addresses, barcodes, and graphics anywhere
on envelopes, the Neopost AS-990 is designed to increase
productivity while providing a high-quality, professional image

aimed at increasing direct-mail response rates.

As a complementary product to the company’s existing
desktop address printers, the AS-990 is a rugged,
reliable unit that can handle up to 2 million duty
cycles per month. The AS-990 is an ideal choice
for corporations, associations, or quick printers with
mid- to high-volume direct mailing requirements.

Maintaining a high capacity output of up to
26,000 envelopes per hour, the AS-990 eliminates the
expensive and time-consuming process of printing and
applying labels.

For more information, visit www.neopostinc.com.
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In Control

IPsmartSuite Increases Productivity
through Desktop Phones

EMBARQ is offering law offices a new tool to help control
costs, manage staffing and customer appointments,
generate new revenue streams, and increase billing
accuracy. And it can be done with the touch of a telephone.

EMBARQ Business has partnered with software
provider IPcelerate to offer IPsmartSuite, which runs on
VolP-based telephones that are part of Cisco Systems'
Cisco Smart Business Communications Systems.
IPsmartSuite creates a visual display screen with touch
capabilities — like today’s wireless smartphones — that
allows businesses to run a variety of applications to help
boost the bottom line.

One example of the benefits IPsmartSuite offers law
offices is more accurate billing. Lawyers can enter client
codes for phone calls and the application catches user
mistakes. They can record and archive phone calls and
manage client information.

For more information, visit www.embarqg.com.

Ride the Wave

Trident 5.2 Expedites Handling of E-Discovery Data

Wave Software — an innovator in the de-duplication,
regeneration, and export of native electronic data — recently

announced the launch of Trident 5.2. The upgrade adds
new filtering options and faster processing time to its
flagship product, Trident Pro, the first software in the legal
industry that automatically maps and loads processed
e-discovery data into common review platforms. Adding
additional filtering technologies to Trident allows the client
to decrease the size of data sets for review, therefore
reducing review costs downstream.

“The process of discovering electronically stored
information is getting increasingly expensive as the
volume of data explodes,” said Robert Childress, President
of Wave Software.

Trident integrates seamlessly into a law firm, corporate
legal, or legal service provider’s current workflow process-
es, allowing users to review electronic data in a standard
review tool and isolate the responsive data that can then
be delivered to opposing counsel in their native review
format. This allows litigants to meet the discovery
requests of native files to its fullest definition, saving a
firm time and money. .

For more information, visit www.dliscoverthewave.com.

THE TECH 10 °

Lawyers who need public records information have a
new option thanks to a partnership between ACXIOM®
CORPORATION and LOISLAW.

WWW.acxiom.com

ADERANT released a new version of Expert Analytics
Foundation, a business intelligence application.
www.aderant.com

CT LIEN SOLUTIONS upgraded its Mortgage Document
Processing System, a Web-based software application that
handles the time-intense tasks of mortgage releases.
www.uccdirect.com

OCE BUSINESS SERVICES is launching Océ Onsite
Discovery Management, a comprehensive outsourced
discovery management service located onsite at law
firms and corporate legal departments.
www.obs-innovation.com

EASY SOFT and the New Jersey Institute for Continuing
Legal Education launched FamilyDocs, a fully automated
software edition of the institute’s family law templates/forms.
WWW.easysoft-usa.com

EXPERTHUB relaunched its technology platform and created
an online advertising network for legal professionals.
www.experthub.com

HOT NEURON LLC released version 2.0 of its Clustify™
document clustering software, featuring automatic
document categorization and other tools to help
corporations and law firms explore and organize large
document sets.

www.hotneuron.com

LAW SCHOOL CONNECT (LSC) offers videoconferencing
capabilities in more than 50 law schools, allowing
recruiters to meet with candidates for placement
opportunities while utilizing technology already available
in their offices.

www.lawschoolconnect.com

LEVIT & JAMES released its newest e-learning module,
Best Authority Premium 101.
www.levitiames.com

SOFTWARE TECHNOLOGY INC. released Version 15

of Tabs3 and PracticeMaster, its popular billing, practice
management, and financial software products.
www.tabs3.com

www.practicemaster.com
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OFFTHESHELF

Networking Know-How

Online Learning and Collaboration Service
Targets Legal Professionals

The Practising Law Institute (PLI) has launched PLI XChange,
the legal profession'’s first online learning and collaboration
service designed to bring the power of enterprise social
networking through IBM Lotus software to its extensive
audience of legal professionals.

Unlike existing networking services, PLI XChange not
only provides the necessary platform and tools for legal
professionals to gain and share knowledge in their areas of
interest or expertise, but also allows them to network with
PLI faculty and PLI attendees to share ideas, create new
business relationships, and engage in peer-to-peer learning.

“We saw a compelling need for the legal profession
to have a trustworthy place online to learn together, gain
and share knowledge, and network with one another,” said
Guy Alvarez, PLI Director of Research and Development.
“PLI XChange delivers all this and a wealth of practice-
specific content, career-enhancing information, plus
insightful legal analysis from leading experts, PLI faculty, and
other members.”

Learn more at www.pli.edu.

Dealing with Documents

Esquire Innovations” Updated Software
Makes Processes Simpler

Esquire Innovations Inc., a provider of Microsoft Office
integration software for legal and document intensive
firms, recently released iCreate 7, its popular document
production and formatting software, and iRedline 7, a
document comparison and revision collaboration tool for
Microsoft Word documents. Both products allow users to
easily create, edit, and manage legal documents by utilizing
Microsoft's OpenXML technology and .Net Framework 3.

iCreate 7 offers enormous capabilities for quickly
creating, editing, and standardizing legal documents, with
pre-designed templates and formatting tools. This new
version blends seamlessly with the Microsoft Word 2007
user interface. Meanwhile, iRedline 7 is designed to
enhance Word's “Tracked Changes” and “Compare
Documents” features, and it starts where Word leaves off
to provide the document management system integration
so important to law firms’ workflows, reporting features,
and the ability to control how results are displayed.

For more information, visit www.esginc.com.



Relationship Management
CRM4Legal 4.0 Includes New Licensing and Pricing Model

Client Profiles recently released version 4.0 of CRM4Legal, the client relationship management software application based on
the successful Microsoft Dynamics CRM platform installed at more than 17,000 businesses worldwide. CRM4Legal 4.0,
released on the heels of Microsoft Dynamics CRM 4.0, incorporates many easy-to-use features. CRM4Legal runs entirely inside
of Microsoft Outlook and has enjoyed tremendous success with lawyers, thus radically changing the way CRM functionality is
received in law firms.

Along with the release of CRM4Legal 4.0
comes a new licensing and pricing model

that provides more flexibility for law firms f'l,_
seeking to expand and improve their business l_i“"
development efforts with CRM technology.
“One of the challenges that we have
experienced in the past involved pricing,”
said Whit Mclsaac, President and CEO of
Client Profiles. "After eight months of
collaboration on this issue, Microsoft and
Client Profiles have delivered a pricing model
that fits the law firm needs of today — low
cost, easy-to-use licensing for attorneys and
light users, and comprehensive licensing
for power users. For more information, visit
www. CRMA4Legal.com.

Think Big

FileBoss Helps Firms Manage
Large, Modern File Systems

The Utility Factory has released FileBoss ﬂ;g:: ::i::pp;mdg

Version 2, a major upgrade to its power file o = e
manager and toolbox for managing large, 'Pfﬁi"dgment & Post illdgment intémt
modem file systems. This release adds a - «Forall US states and Canadian provinces

new, userfriendly, yet highly configurable -« 0Over 150 interest rate tables updated daily

interface to better access FileBoss's powerful «Collection

file management system, with new tools -Judgment:'s,{Taxes, Alimony, Salaries, Receivables

added and existing tools upgraded. FileBoss «Structured settlements

provides a common interface to its powerful % Loans& Mortgages

file manager along with its comprehensive : o
set of tools for renaming, copying, merging, : “ght Years BCJ’OHdSprﬂdShEEfS and TVQ%

backing up, and comparing files, as well as

flattening or cleaning folders. ., Ma rg.ll
FileBoss also delivers a rich set of search g*; I f AM E /-/' f 'ﬂh

functions for locating files that need to be for m»m,-,dmgﬁme

managed, including recently modified files,

old files, files containing specific text, Single user: $195% Network starting at: $460%

and more. For more information, visit Competitive upgrade prices available

www. theutilityfactory.com. Jurismedia Inc. | 1-877-683-1815 | sales@margill.com | www.margill.com/law
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